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Early-Stage 
Marketing 
Challenges

Lack of Product / Market fit 

Referenceable Customers

Limited Brand Recognition

Budget & Funding Constraints



+WIZ – Report Card  

Founded in March 2020, 

$1m-$200m ARR in > 3 years

Fastest SaaS company to achieve a $10 
billion valuation 

Entered an existing Cloud Security market 

Competitors - Lacework, Orca, Palo Alto 
Networks,+ +) 



Wiz Go- to- Market

This new approach to cloud security disrupts the agent-based 
security model and utilizes an agentless, API-centered approach 
to seamlessly scan cloud workloads,” Rappaport said. “Wiz said 
goodbye to contextless alerts and, instead, at the heart of the 
product lies the Wiz security graph.

Wiz shows every C-level the risk level of each application 
running in their cloud,” Rappaport continued. “The risk alerts are 
actionable, allowing developers to focus on fixing the critical 
most issues and for managers to understand their risk across 
the different teams and apps.”

Wiz’s product sort of sells itself, then. In fact, Wiz claims to be the fastest company ever to $100 
million in annual recurring revenue (ARR), scaling from $1 million to $100 million in ARR in just 
over 18 months (from February 2021 to approximately July 2022). The company now counts 35% 
of the Fortune 100 among its customer base, including BMW, Morgan Stanley, Salesforce, Slack, 
Colgate and Blackstone.

Create a Category

Content Marketing 

• Don’t be afraid to go against legacy Incumbents

• Listen to customers - not just to what they say, but to 
the sub text

• Be fanatical about advocacy. Don’t stop at nurturing 
champions

• Speak language of buyer not jargon or analyst speak

• Develop reports showcasing complete 
vulnerability specific to customer environment 

• Vulnerability Report being used in lieu of a 
Product Demo

• Turn solution to “Platform must have” for a Cloud 
Migration or move to cloud vs being a “point 
solution”

• Ability to make “data findings” actionable

Product Positioning 

https://techcrunch.com/2022/08/10/cloud-security-startup-wiz-reaches-100m-arr-in-just-18-months/


Whimsical 
Branding…



What Has Worked for 
You?  
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